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Positioning Protection:
Conversation

starter guide

Helping you frame the

need for protection LY —
PROTECTION

Knowing how to frame the need for protection with your clients can be challenging,
especially if they have different needs. That's why LV= have put together a
conversation starter guide, covering topics and questions you can ask your clients to
frame the need for protection, so you can have more structured and impactful
conversations.

What's in the guide?

e How to start the protection conversation

e Ask your clients about plan B if they can’t work
e How to frame the need for protection

e Tips to widen the conversation

e Resources to help you position the conversation

The guide also includes hints and tips as well as proof points from LV’s Reaching
Resilience report, to help you with your conversations.

To find out more, download the full guide or contact your LV= account manager for
more help on how to frame the need for protection to your clients.



https://www.lvadviser.com/service/documentlibrary/get/0c593213-3954-4d2f-92e3-4e44444b41bf/protection-conversation-starters.pdf?utm_campaign=the+right+mortgage&utm_medium=article&utm_source=the+right+mortgage&utm_content=convoguide
https://www.lvadviser.com/contact-us/personal-protection/account-managers?utm_campaign=the+right+mortgage&utm_medium=article&utm_source=the+right+mortgage&utm_content=convoguide

